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HBEEF MR EE

gk BRI T IR
EDR A 2T 5T ARE, BRI 430072)

B E RIGFHESTRALAALLEREFRALNEEZRZ, REH SR FELRFIATHOEZT, KEH
R AL RS, B, ARAFFERAHFRRARARTTH 5L, RN EETIE
QI 7 S AR B ok, Bl RAHE B ERBENF AR R AT, SHAEFRERELN,: 2
Rogers &1 4747 #ALE G 1k 4, 3 RN W A AERG R F), #17% S RO A T oA R e A -F BRI A R 28
F, ZHZE BRI, TR SRR AN EERITR S, ARk, THRAFEAZOHE, &
PR AR G B, MR ARSI K RS SR, At SMNRATEEAT
HEEE SRR NG ARAE, ARFRTAMNK A G E L, SOCHARG R AL SR,
Hl R EFRAITIER,

EEE WS RRS, RAF, S, FRER, HAK

%S B849:F713.55

1 3% RALAFENN P A, RLO%T T 2015 4F

, o . - ot b HAE1RIEZITH(CB insights, 2020; PoisonApple,
Gi l%ﬁfz&nu;jk;%ﬁﬂkzzz?gjii;%{zzim 2018), FEHJFH, FEJE Google Glass B fi 1] T
ey TR0 o, LB T 93
S AL 1 o g e PP ERIREILAR, PR Y R A
S AR AL g Ao Hh B B A AR, 3 O 9
it BERL AR RIS BT R e ieh & Kraemer, 2016
ST 37000 245 1 25350 7K S S CEE HARE BT A HYAK ) ;
i@%ﬁ;?ﬂﬁfjjﬁ*;A)‘fﬂﬂi't‘)?/fji?;ﬁj ifﬂjj Heidenreich et al., 2016; Noseworthy et al., 2018;

=18 s 1EZE B [sfag=Ny I Al

o N " . Thompson et al., 2019),
Ho ATAAREE R, 1 B R A o \ "

M\ AS BB 7* T H YO jfl—llé’i‘
BAH KM (Andrew & Sirkin, 2003), Bl & b AR LH 5, BARZBOARM

(052, 5 I L R 4

Be A, LTI K 40% A1 e , . ; 3
ﬁ@mffighfih”zw f?ﬁ%fi 10BN 2% M RT3, BOR AR %
W (Castellion arkham, ; Heidenreic e N _
g 2015, Jouchim et al,, 2018).. B4, 2013 RATHI B . B A2 R o T R
racmer. o Joachim €t al. o N ” Wi . N
4, Goo ,leZv*jI’?Tgy”Goo le,Glass%”‘*bﬁ[g/fe‘h X R AT SR T SR 7 Al AT R A
O S e Mask I 2 O™ R . SEBLAR 7  1
e TS AT B S . SR T, X e e T g ke
S et g 77 TR R OIS B R

: C B, BESCIN SEE R AN A T R R
O ] 22 A HE A5 T T T
R FLBY: 2021-09-06 VS 00 30 7 SR 0 1 B 5 )2 A
"SSPSR R A S DRETICIORT gy pys ek, 2 01260 2 #0477 i R AU E.

il SR 5 R B AR (71832010); IS A AR} TIPS e s :
® . CEAT T M AR, BRICRBL, I O B R
TR U 0 R R i s e ) LRI DB, WA A

T BRI (91646121), (EHZE . A NFESE) (S54, 2017), 7= 5
BEVEA: {73, E-mail: hunhuncomeon@163.com FRAECANBIHT 2R RS | = 5 28 51%8) (Chao et al., 2020;
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Reinhardt & Gurtner, 2015)8% 1 A (A0kE 2520 | 44
IR Al B 58 85 15 3145) (Sridhar et al., 2012)F20H
TH B X SRR NAT R . AR, DA SRR
WHARE T AR, B XHE 235 B
ST Y ATUSRIE 5T B R R A G R BRI Y
WHRIF T SATRE . Tk, A SCHEM
FH A IS A S Al AR BT 7 i SR 40 BT[] Y R
PRGN 5 BMR N E TG IR g3, @ it Ay
BT 36 1 o 2 TSR 0 2 AN R R AT, B0 T 2 o
RYUH T b = AR, A .
fif Ry SR, A T DA sk = A A T SRR S R X3 B
FRT SR AN R 0 B R E AT R G R AR B E,
FAE S BRA W5 B 1 SE it 3t s T ARk It
L,

2 HFEmRME RSB AEFE

21 FrEmRMNELRE

Rogers (1972)T YK R 4 B[] ) 56 )5 457 7
TRE R4 R 5 25 BH#E (Innovators) . 1Y)
R4 (Barly Adopters) . I Z 4 (Early Majority) .
] Z2 %0 (Late Majority) Fll¥% J5 # (Laggards) . # /”
i A T 3 S5 AR X ST SR AR T B AL L, 5
FEHY BT 285 AEAS TR B B i) RABUR AN T R
AR AL [y S B Hh 2% (Rogers, 1983).

Rogers (1972)%F [k 5 2887/ i Reah & 47
TEKR R AT o, A1 2 5T R
) 2.5%, ATEA B KR, #0825,
B AR AR, GBS AL AT SC AT I IR,
BRI R . BRI & 13.5%,
AT B B & BT B R, (HEARTF R, X5
R4 35 30 LGB R A R DA BT Hh R AR A 25
KEACEG R, mH, i1 FEEREER
Z, FrLOE S RE, R Rt A ke, W
2 NBEAY, 25 50 R BT Ab 25 2R 88 b 1 28 UL 45
Hh, R AT A BB R AR, 2Rt S
IR BRI . B, 7ERUHT s 4
1S R Le b, S TR BT RN SR N 2
G RLOE /A SO AR B2 AN T 1 A Fo A O S el
WZHECRNE S 34%, MATREZUE, & THE
R, MATTERH 3 A0 R 44 25 R 94 21 3 2
B H PR, HAER Z AT & R 2T
FEN . XEFBRE AT 8 TS, R
JE TR . I ZBORNE S 34%, i

TR BRI 4 P BEAS B, AEAEAE 7™ i A B
WA WK, AT E S RN EFEZ BT 60, B
ZAFH B AKEZHEGER AN G ARG, H
F IR K ZEN IR AT R AT 2k —
Mo B e LR 2 BOR 90 FI i k£
R IAE iy B BB BB AL 5 3 — A B
FERCR I A BB IS, S A 16%, il
TR B G RO 2 A RNBIF A, M ER
TRer, St RGRE, &% KA E 25
BT o BUHTY OB R (14 S 7 il 2 11 B 25 38 4 V% 5
RGN IR BN A

N FIRXS 5 RGN B H AR A5 BT T LAE
B #5 F0FLI SR 94— A 7 i 5 LA S
RARPMAT R, MATEBQHE, EEELLT
77 it s At T A R RE S, HALT R SR AT
X I R R AN A BRI S . i
RN ZHCRNE . I Z BRI E AT H il
TE 77 it B & Z J5 1 B BER AN BRT, AT TR
YT 23 R AR AL SR AN 0 SR, 5L
SESHEMARIEIL LA, RYE Rogers HIMLS, 24
RN B BN LOE B R G B AEU 10%~25%
SR B IE A, BSOS PR, AR
PRI S R Hh 28 1 2Pl - T, X ANE
Bl & TR AR RN, DL S /NER 3 0
ZRRNE

UL AT DL, 7 i SR 4 32 B T B 2 R
BSR40 (Dedehayir et al., 2020; Rogers, 1983),
JIT LA —JBORE 33X PSR 5 5 At = Fh 2 20 f) SR 20
FHAHIX 53 o 51T AW —E(Reinhardt & Gurtner,
2015; Wang et al., 2008), 7EAICH, T4
B R A SRR Ry < R A, HRr =
FERAN W BEFR A W SR 7 o TE 1 43 HE A
b, AT PR T RN 5 IR
Z (B AEFE MR LE AR AR 22 5, D B SO [] A AR A 4n
RS2 MR AATT BRI 7 i SR A R
22 AEEBRHPEFRFE

TG B 877 it R A0 52 R DR R AT 5
KL H R F 2% #4187 (Consumer Innovativeness)
WEATIRZR . AN, Midgley il Dowling (1978)$%H
TH 2 & BB 2 5 We T 2 BB R AT 0 Y SC B A
o A, WS ABLEA m R A T Ok
X7 st B R B AT 1 5 i e D R T i g T L
P (Hoffmann & Broekhuizen, 2010), M e #E
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BB W LA I 25, 7 140 1) T 5 7
#h(Steenkamp et al., 1999), A4E Rogers XJ 6l #i 4"
FOR L (A R, BB 2 5 — L 2 07 7 i A
Z —(Rogers, 1983), 1M H AR T HAMSS R #) R 4
L XK E A R B RET e ) A K
RSBl X087 il 2 ISR 2 2 BE A v, X i R
TR A B, TR UG SR I TE 2 R RN AT R
(Im et al., 2003), 4T 1, A SCEBIBHEAE R X 3
IR E SRR E 1) — AR Ho,
IR E BA T e, fim T 58 FoR g
B s TG A R A AT AR BB I, B
KGN o

W E Tk, O R G R AR Y
WH9E Z B S8 P & QIR R e IF, (H2, TH &
BT T AN BE 42 T fifp R TH 9% 5 R P R AT
T i R AN K AR I 9% R R
YRS ARV 5 BB TR B 4R B
TEA BB . iR B B AR B B . Wani & I, VA
BB E ST B AR AT T, O B AR
HCRES A SR BRI AR, A AT REXEHT AR
Mk, PRSI KR SRR NAT R . JR ST —
AR 1Y B 5 X 3 7 i 0 BR A R B A HOR A
FErh R AR, 2 R 2R R A PR
e R 2 — BN, SHRERY, HE
T8 332 BT ™ i Z 105 EAE 9% — i 1Y 5 AR,
7 B A AR A 3 ) SR BT 7 i, 2R
B8 M LS APEAS 7 R 25, 0o R 3 v
BN P, 8 T8 1) T 46 45587 7 & (Ackermann
et al., 2018; Gourville, 2006; Mugge & Dahl, 2013;
Nguyen & Joo, 2019; Rindova & Petkova, 2007). M
B T R SRR R T LRI, B B
Wi b H s s, T E e TR R,
T 42 55V 2% 3 R 3T h  BRA,  BE fAT]
ST T REE o X UL AERE T A B A X I B
HOH AR E AR AT ETIR, R R A
B AR, B A T X SR
RIRPFH LG BERNETHFRRME LSS
(Goldsmith & Newell, 1997), Efdiftbfi1REHS N
T FAR A S R A R E R BORE, IR
THRH Z 05 BRI Z T B, R
38 B 1 7 ity PR R AR A AN E P T T
SR AN WA G AR S, BIX R 4 38 AR
XPPRSE, JEAUE TAE ST P A X, — s B AL

P Ia] 25 7 AT 7, BT LR U SR 4 2 A R
it 2 PRI 1 77 il B A 2l A7) B R 2N 7
W BE, ASCERER T T X A RR 0 5 g
FARH S AR . AR . BRI
TR 20 25 B0 7 i A S T R, X b
TABAT I A H A TA RS T I IR ER 4 7
T G 301 SR 290 8 37 77 ot 7 AU 8 7 i LA, AT
o T AL 2 22 B B ) RTIA N S5 1 5k T 88 7= o

BIHTRE 1 A BR S AE 8 ) 12 A Ry AR 4R 4
F A WAy - K (Cestre & Darmon, 1998; Lai,
1991), AR, LR AYIH 2 AR A B
BRI T SR E R RURTEE Ty, 2 W TR R
RGN B R ANAT N . B4, ABRZEA: 4N
] 5 RGN SRR R WE 7 W1 LA SOk, R
5 Z ARG R TE 22 56 13 W 01 R 20 35 1) 7 i R 4
MR o X BT ST i AT IR ) 2 Bass (1969)42
A Bass BOAY, ZARIUAR Y . AERAIRIAL, H
KN IMAT G 04 B A WA, B AR5 e A &
NFRTT 5 . Bass 570 rf [ 34 B S AR5 ma an ™
4, MR RN s m, W ks R G
HCRGNE R RN Z B B 8h = A: 1, RIA
FBRASAE 77 AR i AL 23 5o mal, o Ot fife R 106 30 SR 24 o
BB R 4917 M (Langley et al., 2012; Peres et al.,
2010). AFFE A& BRI R 90 76 A B RGBT 7= s
RENG I 1 4 2 E B B 1 BRI S5l HE B B 2 A
K 44 (Cialdini, 2001), P UL7EHE &6 Y )y i &
HEFE X T EM/EHHu & van den Bulte, 2014), il
7388 3 1E Jg <2 W45l (Rogers, 2003), X {i& Bk
SR I U3 AIC (Zhang et al., 2018), A& 5
Z B AAT R B, AR R N PSR AT X
HABTH P E AN EA ) 2 MR A5 (lyengar et al.,
2011), AHRZ, XFFIRTERPE M, MA1H %=
32 F 4 23 W 4% v L 4l %) 38 21 52 i) (Maarchand
etal., 2017) 7EX —id B, F2Zmagn 1 e
KGN B AR, 5 Bl At AT I AT T R R
(Iyengar et al., 2015). ¥EUL, A SCEEEFHHE N H 2
thos s AR B, RGOk XAy R SR g3 5
Wl R 3 o, BUNSRNE Z) Bk, A
REsZ MM T BRI R 9N 3 B M =, R NAT
J B oy AN

gi b, SR E R RUR R 7 R A S R
SN B BB i REAS [F] ISR 44 2 4
iR INAT R, B RE SR HG LU X 2 3 R
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i R AR R R AT TS o PR, AR SO = A
FAE R DX G USR03 R R 40 3 1) — A4
IR TP 1 FTRHESE k1 Fos, RUR
WEBA QIR IE . B AR S B, T
WS R 9 B AR BT LA™ o A o o o S
PEo TELMERFTE T, XF TR 95 1R NAT R,
ST AT B A e BT A R o A
ANYEREVEFT /M (Im et al., 2007; Reinhardt & Gurtner,
2015; Wang et al., 2008), Xf T IR 44 3 ) 55
T 2% 5 1) 5 5 IR 4 BE T4 5% (Hu & van den
Bulte, 2014; Xiao et al., 2018),

Al B
EHEYE BHERNE  BHERNE
R RS

oG S

BT TR ZEBUT 7 i R 35 B R AIE

3 HBEHSRAMNTHANZMESR

TR IR, B0 20 2 0 )R 0 2 A R B
PSR G B S AR R A A AN
IR, XU PELAES AR N E S S
JiAE . FERRER PR G W RRERT, 1T AFS
AR T AT i B R 7 A AR
SI BTSRRI I, BT 2 OG0 T S i,
X5 W R AE AR 45 G wE 2w At 2 AL G g
InCLERE . RIG, AS SO BRI L 7 B A
150 S = A48 2 2R 43 BT 77 it 30 5 G 30 R 2
HRELRNAT Ry, IF4E G O ARl 320
A B XM E AL,

31 HBEEAARTEIFEMRIER

RIS, FE N FEZENE 2 H QR
01 B R A R 7= RN A TR o FUARRIA LU
=R .

R, PR ENNIE 2 FH AN DGR E
R, ZRTHTE NG RESHEE QN
[ SC R (FR3C 45, 2010; H# M5 7K, 2016; Gatignon
& Robertson, 1985; Im et al., 2003; Im et al., 2007;
Vapa-Tankosi¢ et al., 2020), FFiEB T 78 2% & Q1#r
SR Z B AAIEROCR, FlA, Im S A
QO07)MBFSE K, BAERMZ B ERE R &M
TH 2% 3l H B A BR 09 [ A T 9 & 1B (Innate
Consumer Innovativeness, ICI), %% & fTH 52 &

BB el 8 2 A ) T S MR 4 2 T R, JF
RGN BRI HT T (Im et al., 2003), 746, H
ARERIRGT T A — AN BT E X8 6ok
DARISZ IR, R B O I 2 R I R KF
AU 4947 M (Gatignon & Robertson, 1985; Im et al.,
2007).

B ERBFE s, TH O B B EA
BIHTPE SRR 77 R 2, AN [RBI Pk T 2 %
R R EAEAE B E 2R BT, FEE W
WEIEHR T8 2 BB A, DT LA i 2
F N — L BRRRIE AN A B P 557 SR AT
&%, Midgley 1 Dowling (1978)4& 1 ¥ IE R 4% H
TH 238 BB B A& T 90 500 7= il 2R 9 =2 ]
KR o MBATTRE 2% 5 Q08 1k 5 o 20 o
W SR i W TR AR AT ], 0 2 A — Al
FREHE (Midgley & Dowling, 1978), X —A#7fig
1) A7 6 AR AT 9% 38 4% 37 LA 1) 328 3 T 2 AR =
o T VA S %) 7= i R 5 JE (Steenkamp et al., 1999),
HARVHTRE 75 018 2 255 30 R B B AR Y
MR R Ay A g (Hoffmann & Broekhuizen,
2010), AT BR ISR AR 7 i B BE (W St 4,
2010; JE, 2014). ZJm, “## Im 5£(2007)5| A
T B ANH” (Vicarious Innovativeness)JHE &,
IE AL 2322 2 19 #1225 42 1 QR X IE 2% R
AR ANAT R o AR I 9 A
AR NS R A A2 2D B P R, R
BARETHA S IF A RN S H e0E I, HAA
BB AR RAE AT 28 S BURS 5 87 i
NBrREZhAE B IR 3, SR H R a8
i B AT BB (Chao & Reid, 2016; Hirschman, 1980;
Midgley & Dowling, 1978), M5 =, L&
B BUHA S B ACEIHT, H T Wl hy 2 2 1Y
BIHRR BT, 10T B9 BRI R BT 508 7 R A AT
A B PRI R, PR 1 2 RAVH
FTREME, AP 1R SR AN R O ST, T
B35 W BB R 0 ] T R R DLR A0 3 1
iR AT o AL, WHEEIE R R, BEE T O AR
RE TR B0, AATTXT BT B i ™ A ST L X
sty L SEE i 7 it ) PEAR SR (Klink & Athaide,
2010; Martinez & Pina, 2010; Volckner & Sattler,
2006), FEHIFH, o R e m 1 2057 RE ) 11 2%
ORI 7 st A R Y R R AR 1 DXL B
(Cowart et al., 2008), AHE T LR 7= 0, Bl
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il LT ot S R PR I 2 B v B R BT 2
B3R H47 M (Klink & Athaide, 2010), #1425
A ATREHT P S PP o PR, SR A R LR
FE R AT, R KB N 4 S R v LA = AR
PR 2% # (Lemmerer & Menrad, 2019), f5i& 4
1] HoALTH 2% T 3 0 1

S 3 Sy 8 TN R A 1) 1l 43 B ) P X 3 2
FO AN (R 77 O I A FOR AN S e, SR E AT
TR AT B A 28 0 Hh & AT T WF5E (Brown &
Venkatesh, 2005; Foxall et al., 1998; Hirschman,
1984; Huffman et al., 2000; Roehrich, 1994, 2004;
Rogers, 2003; Tian et al., 2001; Tian & McKenzie,
2001; Venkatraman, 1991; Venkatraman & Price,
1990), %+# Vandecasteele fil Geuens (2010)%& 5 B
NWEFE, B8 5% 5 QR R s HLII 43 DR . =
SRR AR S PERA Y 4 B, AR TSI 4
A 1 e AT L F (Motivated Consumer
Innovativeness, MCT)FH LA & 715 2% & R 40 5 7= i
AIRIHTSIHIL, I3 B2 2 Ll H A B 4 31 9% 45 1
ik 2 BE S A M TIUIN O 2 R RRT R L Al
N, DIRETE GBI 2% 7 W SR8 i H A2
AE A% S0 s o e AR 58 B H 2 AR 55 B bR 550K
PERUHIA %35 W KRBT = o2 T RS Ay o R
SR IR Ak S M RRIE 2 e PR AR
h TR, FIRHE A S RERS ) AR H 2
HI A R I AR, 22 Arnould (1989)LA & Fisher
A Price (1992)[WHF5E &K B, a2 it 201k
AR T LA ORI 7 SR T A HE A B
T IR AR ROR AR R . PR A C A
MG, TS EQR P E R, SIAES
A A AN R RUE Sh LY I 2% & R AT VA A R
L2 LA A AT 8 R 2 203 sh AL AN RE 0 o H AR,
HRAE T T RE 6 12 1) 75 SR SO X I 30 A [ 26 2
B e £ B A AR E AL (Du et al., 2021;
Vandecasteele & Geuens, 2010), i1, 5T KM
BIH B 1 SC PRI TP T X AR BT SR R 1
I, K ERE 2 S EE . BUR . QI
7 AEARI AR T A S SR A A T
JH T 5 fi Dy B AR SO RN QBT 23

SRR, MRIHTPEAL A X7 7 i SR 40 I R
ROEH T FENOIS AR, HAER L2 m, b
REWIFAG—. B, BRARZTHRFIE
AR 50 2 AT R A Z B B Y

a3 &R (Im et al., 2003; Im et al., 2007; Steenkamp
et al., 1999), {HJ& Wang %5 A (2008) A/ 58 H1 & 21
AE A I AN R T 2 R T R AN B,
Vandecasteele il Geuens (2010)AYWFsEhFRAH, 4F
W4 IR I AS 52 MV e 2 I D e AR, (B4 HA =
PRI P BF R, RIS E MBI A
PO B AT 9 A2 PRI 9% 5 RIS K- BB
P; Hinz %5 A (2014) ) % 3P 51 A 52 i 3 2
FI RN RS . AR LUK BRI
XA — B ) R R AT RE R R AR i . AR,
TEXT X — ST SC ik Y B B AR v, FRATT R B
R Hiz MBS E i, IFRIE I —A 8%
B IR R, J5 258 ] DL i A EE B A 19 £
FEMMUUEE 5855 . A, DB M A R 2
HH RN BT T T TR s S AR Ok
HBIHTRE 77, RIH 9% 35 0BT 4 R LT 7 R
PIAT PR (ESE, AT T2 AT L
ZHERIFFRINGFRG . Bk, MIMEBERFE
FRAT R BIHT RE I Anuf 52 M 9% 358 SR AN, LU
T faf B2 T3 2 35 J5 R B AL m] DAAE S R ok
M — DRI A o 5 27T DAAE X — J7 1 17 4b
s, LU S B1H T 58 SR Z A Y
i
32 HEEMAT-REFNZMEZR

SR, IEAERTA B SR R IR T I
WHW E QU AR P I AEQURNE P
R gl AT 5% 37 t E  B R)  ELA H vR Y
PR, DA A FT R R R A8 7 i . BTG,
AR A2 28 I 3% 38 X8 i B AR AL A
R TIHWNE =R, X — U 58 K
AT 43 o =28 B A B RTRAE 57 AR
BE R RR S 7 S BR LB R B OUALR
W o T SO =07 T AT ST R4 T PR AN B RN R GA

VI 2258177 it R GRS LN 7 S BIGI 1 TRAFAE,
HIAEXHE Y Relative Advantage) . & Z41:(Complexity) .
e ANE(Compatibility) . AJ WLELPE (Observability) |
TR 38 P (Trialability) (Rogers & Shoemaker, 1971;
Rogers, 1983)E JJy 2 W87 7= i 1 34158 385 1) S H A
#(Kim & Nam, 2004; Kumar et al., 2020; Lai,
1991; Parry et al., 2011; Parthasarathy & Forlani,
2010), Frb, FEX ORISR H T SO LR A T
M, BR LA TH B E N R AR AN A R R 2
PTG BT S RE ST 2 AR AN AR X S R
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FEASAEAR B i 5518 B B AT A WL AH VC TC A A B
CIPUES el S D) AN O RE DU 1 S W
PR TE BT it 1E 2R A HITH 9% BE 5 5605
dio A WTTERM, LR G4 TN A R Y
AR OL S A AR, PR TDRE T 7 i 13X PR RRAE
PR HH 3R Y 3 2L 2 % BRI (Cestre & Darmon,
1998), 77 il B AH AT DG 3 e 28 1 X 1) 52 0 9 2
F T R4 (An et al., 2021; Cestre & Darmon,
1998; Hsiao, 2017; Kim & Nam, 2004; Taylor &
Todd, 1995; Tornatzky & Klein, 1982), H1F#7 /= i
HATH— B AR 2 XU, Ir AU, P
BN A A5 0 T 2B RN — A R R
GEFEM, Hokhh, 2018; #BESF, 2020; H#HEH,
2019; Ostlund, 1974; Parthasarathy & Forlani, 2010),

Cestre 1 Darmon (1998)JH5¥ [RIFEZR I, X T i
WIRANE T, B b 52 2 R0 XU, 4 2 5 )
HF RN KBEN K o Rogers (1983)WF5T
TIE T Bl 2 X 7 77 i 1) 52 2% 1 SRR 7 1] 5 i
RN o ANXER B, R O L8 M Y 2 R A
TG 2251 BN 9 09 B2 AN PR, T
Wi e 7 i K 44 (Joachim et al., 2018; Zhang et al.,
2021)0 A4, 4 B 1K BT 7 i Bk A0 AN i S
TR TR 2 ARFTFEAL, 5 3A 7 A,
BT i 38 o R AR B BRI R i B R
fd iR s5K L M. T4 ThRERUEASE
KT —EWMUE, X A S BOR S A
i Z ) 22 SRR — B, (U2, T 2 R L
e Z 5807 i B 2R DG ol R
(Morvinski et al., 2017), i {4 2% HI P 52 0 5
7 RN B — A BB E B (Moorman et al.,
2004; Yuan & Wang, 2016), EEWIZ Bw, M
ST R R MR 2 X 0 2 (Gatignon
& Robertson, 1985; Holak, 1988; Rogers, 1983), i
75 10 1 % 2 SR 21 1 7 it 7801 (Net. Benefits),
I8 W 7= 5 A A 3 (Rogers,  1983) XL Ja% 1
(Bauer, 1960; Ostlund, 1974; Ram & Sheth, 1989),
T 2 2 R R B g, HLT 7 il >R A T BB
2, WUHT ™= &R 90 B JE B IK (Moorman et al.,
2004) . FITLA, ASHEZ B, 18 2 1T
W 14 T 2 AN PR HE Sk U T e = R Y By
A AT AR T 7 it B RE L, T B X Y
P 2 BH, e 252 R AL AT A B R A SR A
(Noseworthy et al., 2018),

FE T 2 3 X B B AR, B
w85 K1 43 SR 5 5 20 BT 7 (Really Rew Products,
RNPs) A 205 7 S (Incrementally New Products,
INPs) (¥ B, 2013; Hasler et al., 2017; Hoeffler,
2003; Kim et al., 2015; Moreau et al., 2001), Hf&
e, SR EH P R BIE SR ARV 2 AT
DU M AR A 4 217 B9 77 i (Tacobucci & Hoeffler,
2016), EBIE T —MHHY" ihZ(Dahl & Hoeffler,
2004; Gregan-Paxton & John, 1997), F5EH T H
HENT— T 94T AR A BE AT 7 A ok 1 ) 47
(Lehmann, 1997; Rogers, 1983; Rogers & Shoemaker,
1971; Urban et al., 1996). ##E=H0 7 il ) 4 1 S
g 2 — i 5T AE B E 7 LA 09 77 ) (Ho-Dac
et al., 2020; Robertson, 1971), ‘X H & A 1H
PR BIR T AR/ (Lai, 1991), 1 2% 4 g% id
T A TR B AH S AU I L B IRAR I S A
iR (Dahl & Hoeffler, 2004; Hoeffler, 2003), 43¢ #
Xef AN [ BIHT A BT B A R A A 25 5, D
BT OB B R AR, HIH s A
A 7= S RNE S BT, EASH N E
Fif# (Zhao et al., 2009), 182K h =B H = At
P — P PERIHT, PO HL MU T 9% AT A
T PR, AR 2 X S =T i e S
%5 2 [6] (B 2R Bt = P8 % (Alexander et al., 2008;
Mugge & Dahl, 2013; Xiao et al., 2018), KL 3%
TR RN B i, R LTE MU S
FH e RO (Gourville, 2006; Rindova & Petkova,
2007), GMARE, FHEA1EE NS, HEB T
B A, R I o 3 ki R i B A T
R0 7 S R, T LAV e 2 X v =R A
Ry = b 2 O 7 ) O = (Alexander et al.,
2008; Castano et al., 2008; Gourville, 2006; Hoeffler,
2003; Mukherjee & Hoyer, 2001), 2K, J-AEATA
1 2B BT AR 23 5 AT 28 BRI AR R NE, B
7 i A A AT B v T 2 3K AR ] (R e A
2020), 40, Ma % AQO1S)MTFFERE LB, 7= fh
BT AL 25 57 BUH 25 % s e 7 R A AT
R . BRI, 500 =B
FHLE, Zh BB 4 ) 28 i =B 7 25 5 3O &
R AN R (Ma et al., 2015). X J2 K 41 FL AT
7 25 1 A BB AN B ARR T 9 2 3 190 3R
AN —S5CFN KU SRR, T L3 23 S 2 % 7
il g 0 B FRR R I RGP o (ER, A5 R
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MEEI, T R R T2 5
AHOC YRR, A BRI 7 i 5L 7T RE &8 7 2% 25 B 1Y)
DR, DT 5 S50 % 55 2 i i 4 A% R T AL 1Y
B i o

BT 7 ot B 2 W T 2 R R A X —
ST BT R DB T 2 R B A Y
A BRI H T SR TS . IR SE EE A G
T OF(Mental Simulation) F125 H(Analogies)
X RO 2 A R LA R SR OB
BRAUPEE SR X HE = 2l — 2R 5 R A 4y 0 P
ZR1E (Taylor et al, 1998; Taylor & Schneider, 1989),
TH 9% 25 3 O AR DL 18 23 0 g i S 7 it A O
A7 B 5 SR R P60 R ] 42 A 67 it A
) [ FAHOC )5 B (Walker & Olson, 1997), .0 FEA
SR g S X8 7 il (9 AR 55 (Dahl & Hoeffler,
2004; Feiereisen et al., 2013; Hoeffler, 2003; Nielsen
et al., 2018), [RIIHHA 24 B9 0 BEASLIUAT LS B 2%
HPRAEH o M2E H AR AR A C AR ST
A e G O RS ) H B A A R A
(Shapiro et al., 2009), Fl.OBEAHL—AE, JEH g
E WY A8 8 5 B 1 2% 2 A% BT 7 A #7 (Gregan-
Paxton & John, 1997; Hoeffler, 2003; Kuijken et al.,
2017; Zhao et al., 2009), WF5EKIF T A BT
TH 2 & 1Y n %k 2k 08 7 b A B (Hoeffler,
2003; van den Hende et al., 2008), {H 4= H%
e BIH, T 23 PR AR MEXS S 7 i 2 A7 I 2,
JIT LA B0 5 M 27 7 i ) B SZ BHL, - DT 7 A
71 1 -4 (Hoeffler, 2003; Noseworthy & Trudel,
2011; Rindova & Petkova, 2007; Roehm & Sternthal,
2001), BEIF, JiH 2 S A I R P IE AR
YA 1R B o R 5 ik =X B 1Y #E A% (Ackermann
et al., 2018; Kuijken et al., 2017; Moreau et al.,
2001; Mugge & Dahl, 2013), [R5 K 12 HILE R
AT DL SCARLE R, ] DL 3 4 % (Hasan et al.,
2017; Yamauchi & Markman, 2000), #ff5% & ¥ 3C
AR LR FR 0 R 2 % R 5 T 9% 2 X R
72 BRI 55 & N B 19 A & (Feiereisen
etal., 2013),

AR BB AU I SIS LU AT 1 ik T R S BT 9%
PR R d, AEUR G SCERAR B, FRAT AR A
AT S ) AR SO B — IR SR O B
FEHL AT K] 43 A 3 B AR UL (Process  Simulation) 1 45
W 4 (Outcome  Simulation) # Fh 2 %! (Castafio

et al, 2008), i BRI T 528 H AR 454> 2
BRIT AR, TSSO E T ST E AR Y AR 2

(Pham & Taylor, 1999), A5, 240 (A HE 2
A, BRI o RGN I [) BE 25 B AE SRR, 4

ABEALL %) 70 308 5K e 7 98020 7 S PR RE AR E M . YR
TH 2 2 AT 28 AT O 3 1) O TR SR AG A% T > B
Vi) S B ST, o RS ) 9 38 SR W DU 8 B - b
I 2% 3 1 2 A A R RS B T, DA T B
HR 447 4 2 ] (Castafio et al, 2008), 1.7 WF58KF
SO B L IX 49 S A5 o0 B AR JUL (Visual Mental
Simulation) 1 7 & 0 # A #| (Verbal Mental
Simulation) (Feiereisen et al., 2013), JF38 X W
Tl TR S T80 f) o BEABE DL X 3 2% 25 0 7 o PR AN
J3E 1 52 ) 258 7 i SR R T . AR PR, R
7oA S, 38 O B A e O B
AP0 A T 2l 5 T 1 7 it L R0 B RRR 1) 7
B, MEREH =S, &RNEHER, B
v O BEASLRL S | BOF & 19 7= S R A, TR IR R
W S . REVIERY, OIS
T 2% 2 AN TR A A o0y =8, an mr A 4k
(Visualization) (Dahl & Hoeffler, 2004; Zhao et al.,
2009) . U3 155 (Narrative Transportation) (Bertele
et al., 2020; Nielsen et al., 2018; Schweitzer & van
den Hende, 2017; van den Hende et al., 2008) . Ji# ¥,
1k 15 B & P (Gamified Information Presentation)
(Miiller-Stewens et al., 2017)% 4 H = X8 7= & 1
PR . o, WAL R (5 B AE IS
gl 5 B SR A9 DI T 28 (Maclnnis & Price,
1987), AT LA Ry 5k T 2547 S e R AE T AL
(Memory-Focused Visualization) Fl i F* fifi i 2% &
RYAE S B 2T 1 fk (Imagination-Focused Visualization)
#2558 (Herd & Mehta, 2019; Zhao et al., 2009),
TP A AT A AR 5 3K A T 5 R A A N 8% A )
JRAS, DA BB v (RS N 7 i D B 2
AT AR, o, WA R, 5 ATRAMH
2 B AT R AY 2 3 SO0 1 2T 7 TR R P
T 55 b A A DG P8 TR Ak DU 2 v X 2 i X7 77 b
flPEA (Dahl & Hoeffler, 2004), AL fEHIETE A
TUTERAE RS, BT ek R R,
AT A AN SR, DR TG A 2Bt g A
B T —#¥(Green & Brock, 2000; Nielsen et al.,
2018). HFAT AU AL Iy ik AL FE 1]V 2% 3 R R
e /NS T 45 AU (Escalas, 2004; Green & Brock,
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2000; Nielsen & Escalas, 2010; Wang & Calder,
2006) . Ll g9 2O Bn 7 A A 2 AT A A AR
(Schweitzer & van den Hende, 2017; van den Hende
etal. 2012). WFFCA B, HiHPH wifs T A EAL
FBEFEAT UGN, 2377 A B 2 A A OB 7 il 3
#r(Schweitzer & van den Hende, 2017), Mili#xk1k
15 B2 B8 LA X A A% 388 56 T 7w BB 1Y
& B (Miiller-Stewens et al., 2017), ‘& B EEE4FAE
BAm B-TRAER, B ArHAEARRS5ER
RIS T 7 SRR U . WERR A (R R R
IR T I BB X BT A A0, RIS I T 4F
BB AR B M, oA R AT T
PRI 7 ot B DR R R A8 B A ROT 5K
(Miiller-Stewens et al., 2017),

SO it SRR A B TR e T 2 R
iR R, AT LRI, X — 4 i k7
st R AR BT S8 IR T A Ml 1 7 B S B R Y
SR E o, AR SR 26k, T 2%
H AU T 5 B S (B s, ST
Yl B e & LU S i E Rl & . th TR
R L MR 8 B T 2 1 7 el R
I 25 1) 7™ it BLARR A AT S0 1) 3SR 90 7 i
PRI, A oMb 7 B G VR K P 03 2, TR
TE A L B Bt n sk 5 T YA 4R, LT
fift- T 2% & 175 K (Eng & Quaia, 2009), ik, Hh
A6 R T R BT % 2R R LA B 2 3 HE L (5 AT A
K% (Eng & Quaia, 2009), V8 /011 2% 3 14 2% 0 K
S RN S 1, ISR AL 51 2 IR R, A
BT BT 2 B, BT LA 7 i R A T,
Ailb wT LA I BAL 1% 5 100% 20F 558 T B i 2
H A3 7= i B iR (Basingwood & Harrington, 2002;
Marchand et al., 2017), {J& i3 #0414 38 /9
REER R, Dok, 2018; BIHERS, 2019; T3
85, 2017) B AT TXRERT 7 i i BRAR AR R L W IR
6% 28 7 AL A TG ) B A 35 B
i % 4 (Athaide et al., 1996), 4k, B R 2 %
I i P A R ) 2 S SRR TR 3 L T
PHNHE XA -2, B LA R 3208 7742 32 7
BB ST 5O BB (Troye & Supphellen,
2012), LIIIREAEHE Bl 2% 25 00 b i i AR —
o, HETER X AR, B AR X
S B R S 2 W] (Schweitzer & van Den Hende,
2017)o REHFFEUEHLO BB | 28 L AETT LA 2%

i fif X TS — B, BT LAAE R 5 T 2 1
B, Al v LA 2 2 X S AT 0 B
B, 2R L AE, DATIHS SR 2% 00 M B . R
R (ER—IRIE, BRSO DLE a0 2
RN Lo A J7 24 T 2 3 00 7 o B, (L
J, TSRO BRI RIS L, F= T B
— AT . U, BEE LS LR 1R AR,
F 1 S AR R v R R Rl R R A, OF
SRS TE A AR AE A O TR, DABE RS Bh i 2
FMARRT 7= R . 3K AN R Al 7 i
B R R B R IR R, WS ISR I 2 R
77 B R N BRAE TR AR, AR DL
M EHITRARN . ®IF, BB 5 E A2
RBAE L vs. 25K OL )52 M 2% & 093877 i >R 44
(Noseworthy & Trudel, 2011), Fr LAl AR P8 7=
v AN AR L B 5 ) B AR R A 7 A T
B IE M E AL, W] LLER R S Y ) %6 (Cooper,
1999; Hultink & Schoormans, 1995),
33 HEEMNATHIRUENZMER

TEH 0B SR AU, oY T £
R T AR S, TP RAAT . HART A
M, B NWAT R ER e 2 50 32 B N 152,
X — 52 e T B JE A AT A, B
AR MATLEIRETE N REMEM. Ttk
BEERETLE, RE D NWH R ZMAE
Mo, 2 35 AT L U S Ak 25 5 M 1Y) i 8% (Sridhar et
al., 2012), 1EUNHT ™ RG4Sk 14 LAAE B 53 T 4
N, SRR 32 B R R R Gk g, — b
S LAY Ry SR B AN A R, S — o N AR B AL
2:52 1 (Mayzlin, 2006; Peres et al., 2010), J&#& R
THESRGEPHELEES, 2—MitaEm,
AW FT AT T 3% Tt 25 5 ) T 9% 35091 72 i ok
G52, BVERAT T #7 SRk g R ol 2 Y
Gy Rk o B LA 56 2 vk 558 7 i R 4N ) F
FA LRI, AR AT LAy = 532, 43 3
S X B W4T (Opinion Leader) 5T . #i7= b %
Y TR TP O 0 B B S S R ] A G
RUWFELL R TR W& AR FnAt 25 5 55 ALk
1) oy TR 5 i B A 5 0 2 3 B 7 R R . 4
TR, A SR BT AT AR

B RO H EAA Ty, BEALS) &
P, AR Sy B SRMD R HE Y A 2 5 e B A AR
(Abrams et al., 1990; Festinger, 1954), Jo HJEX T
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B Gy e ARBHT PR R ™ i A 1Y) 1 0 T
WEMIE, MWATHH ™ RN FR KFRE 3%
EL SR g [ £ sl o I wh (s o T A, L3 R 4N
AR T LA X A 2 SR AN AT N R
R, S T HOR T A BB (Lee et al.,
2017; Rogers, 1983), W5k &, X LEEH 28 1Y
Fh o Hb A7 Ry, TUHT 7™ R 4 B )RR L, Xl A
B4 52 ) 8% K (Tyengar et al., 2011), X A2 H K
A A S B SR N S T 2 A A 5
W, iy HLadk 2 PR R R SR A A O LS A S
HoAl AR AL 2 6 &R 48 T R EZ IR ) (Hu
& van den Bulte, 2014; Simkins & Allen, 2020). [
W, T3 B LA e A3 DA AR i 2 WA, At
738 2 X357 7 O G R B, BRAR T S
FANBH R B, Hyria Sl AL . A R
Ll AR, MR (FE R, 2020), MTH
191 2R 2 25 1 AT B e R G 3R 20 2 1) i B DR
AR B A X PSRRI & A, BT DA Ainall
AT LA 30— A5OR 80N 98 35 2R 4 . ik 7T LA
TEATZE W3k b I R B 22 (B A S IR T P
HESHE MR El"]ﬁééﬂﬁﬁﬁ(Hinz et al.,
2014), F B Al R0 I8 IR LA 5% 1 g 3 2%
L DBl 7 05 3% 3 (A8 72 f SR 4 (Bampo et al.,
2008; Hinz et al., 2011), {H HAIHR K, RAE
7] 75 1) I 2% A G 17 T 250t TR S5 A s T 7 ) T o
L FIWTER DL SR, T A T £ R TIC R T) S AT I
2578 7 DL AT R 0 O T B &L S AR (Hinz et al.,
2014), 4h, BT R WIRGE RN O Ll S
DL AT L S RS T T X A T
BE, B LA L AT DA R Bl F B AL IE ), ST
MR . AT 3o B ) 1R 5 ok 2 Tl 8. 56 7
LB S AR S Rk A R LA, R i
AT R BT 7= 5, R B 4 T 2 B R R
AR AY R AHSCAR B, I SR AT 25,
SEPLTH A T R 9N (Lopez & Sicilia, 2013).
24 Deutsch fll Gerard (1955)7¢ T L4520
BB 5T X 4 T (5 8 PR 4 & 5 ) RN RV e A s R
W, T SRR NG L T A TR 18 B
R, BT RIS S AR AN 2 M, TH 3%
o MO ) B A 7 R R AT R DR
(Dulleck & Kerschbamer, 2006), BH}, #hosfgyy
8 AT 2 RS 1 [ e o 7 A (R
4, 2019; MR %, 2020; J&%, 2018; Deutsch

& Gerard, 1955; Wang et al., 2019), E &k, 15
SPERE 252 w7 7 i b AU, TR S
2R A 2 SE i A A (Tyengar et al.,
2015). 471 9% FTAE (1 4k A8 0 265 v 14 g 3 £
Py, R R T A AR Ry, PR
FPUREE RN, I T AL e iy AT RE M K
(Aral, 2011), HiH 2% & Z 1811 5C R &% It 72 7
A FHE N (Sridhar et al., 2012; Yang et al., 2016),{H
FHER IR, BORTER ™ i g BEwI 6 b B, #t
SR XT R N R AR, H XA g m 2 A
Frektt, HBEE T 5w o B AR WA
X A R 114 58 BSR4 R4 2% 78 W7 5 Ul (Risselada
etal., 2014) X 1] HEZ P 18T 7 iR 98 & 2 1
FREE £ 5 HO R BE AR O, i TH 2% 2 nO W SR
RO At AT DA AR M N SR 98 % B T S )
(Biyalogorsky et al., 2001), 53— 77 [, K& B Ay
RS, W RAVEXH A T A S &R
R B EE VPN, BT LAABATT A9 5 28R 0 S AR
TR0 R 4 2 R R L AR, TR B 2 S
FE LR

A G A AL A X 7 it R AN B B AN
TR LS AR L SR SR IO ] Y
KR, WWIET AR, MRS ES %
ELIR I 2 Bk 52 ) A 5 0 2 R R AN 2 )
MIRFR . TEAb s B, I 23 R 2AKRE A
FRAZIR T M7= (Gatignon & Robertson, 1985),
FEREA 7= S R A B PEIS o AL i A b A,
M TE RN (1[5 BALEEFNAT A (Rogers, 1983),
Bl HE AR Y T ) K e, TEA R A BR A 7 =
I REOR B R R T 2 A R B e ) A AR
3k I 2 —(Khare et al., 2011), Kk, Ff#E#E
U & A S MR 7 RS A Y — A PR R R
(Berger & Schwartz, 2011; Godes & Mayzlin,
2004), FRRALRE 7 AR T R KT RO 9% B URTE
7o i R 0 = B (Gong et al., 2019; Lopez & Sicilia,
2013), H FREan Bk, T8 9% 5 R G087 i i
JE 3t 4k e (Shen & Hahn, 2008), i H., RIEAEL S
T BB 4 58 ) R R B, P A AR R
PEIE 2352 WV TETH 2% 2 10 ) 3K DL SR (PR e I8 5%,
2017; #F%38, 2019; Yin & Liu, 2019), HEmH
T LY A 0 U B (40 1 % I A %) TE 5 (Cheung &
Thadani, 2012). I8 /9 BF 5 0IE W] 13X — &
(Marchand et al., 2017), Marchand % A\ (2017)ff 5%
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TP E R AR DRSS AL TR 2 TR,
TR AR, EH M EMAT, Tl ] LUE i
TR UK 5 BRI R R0, I DU i
FE R e R B TG 5 ZARIE, TERT A
WL Z )G, WHREARTEZEKE . 58700
BFRIFIAL 2, B4 2 5 B EE ™ &
Wit, DB 98 35 A e sk e, i LAt i
HF e R ET . s S8 F PHE s
B EEE, R T XTI RNEEES,
REAEHS WA R AN HEAT P P4l . BIFSEIED, W
B A T TS5 APRER, 52
AHI, USRI 2 3 % O3 77 00 T T BB AR, At
T 8 25 &) 7 A AT I O 9 4% 15 (Parthasarathy &
Forlani, 2010), #: & HLHl#7 7= & (Besharat, 2010;
Campbell, 1999; Homburg et al., 2005), K, >l
RUEEHEICHT ™ SR AN, BT LGE AT 2 A SO R it
W AL R AL (49 1T A% (Tm et al., 2007). 41,
FEHT S R ARRE, Al T R LA T8 B e
RGBS & ) SRR E e A A B, PR A
Z 1 1 4G (Lopez & Sicilia, 2013), FAAT 7,
Al v LR ABATT B O R . FELAE X H
2 W) s S Ok F ST R AR N, A SE B AL 4 AL e
(Sridhar et al., 2012; Thompson et al., 2018;
Thompson et al., 2019), IEHH =M RH ., AHET
FRRALHRE, W IMT ARt & 5 W RS m
MY S 3, TEMCAME AL, T 2 35 o gk
PE H R 01T A (Peres et al., 2010), P Z5 5058
P B fE AR 7 S0P B T 25 3 R 20 1 1 34
JNCEBEEL, 2018; Rohlfs, 2001), 3% 7] 9% Fl 6] £

SR X R AN A (Aral, 2011)0 TTAE2 {5
5 J2 T Ak 235 M 2 WA 448 2 DA At A KB 7
P SR 490 P 4 T AH DG 1 #2315 B (Perres et al., 2010),
BN, I 2 BT R ANAT R T RE S B2
22 5 U AN [R5 5 (Bourdieu, 1984), X 5 EUfH
5 B W T 1) T R0 B AR RE A9 T 2R 4T N (van
Den Bulte & Joshi, 2007), A #F5¢ 1k F 8l o] ik 21
& (Approach-Avoidance Theory)#£ 5% Tt &5 5
XoF 3P SR N Y52 W (Carver et al., 2000), 140
Gray (1994)MIBFSE &I, G sfaH ™ M A" 5
Flts . A BEA A PR SRR R R, e
BRI W S IURAT NS R GE, Mmide
R R BEE (AN SR AN BT 7 S SRR B 45
AN S N S 3 NS b e o R DA S B €23
FAT R A0 2R e 1 1 LA [RL3kE S LA 8 s g, gk
SRR B 7 b SR 4 o

AR, A SCHE T 1R 40 2 0 B 300 R 44
F X AT, A3 NBIHTPE 7 AR RN g e =
AT TR WL A L3R T 5 M 2 3R SR T L R,
FEAREL T A ST ST AR o S T ik i b B
WK, B2 2T HT SRR R RESE

4 RFFREBE

i3 SCAY SCHR AR BEF R BT AT DL B, 2
ITE AR 24 B il R A ST AT T 2 5
I, HEBAT T —@Em R, (H X — U 4 A
FANARKR B HEARER =0 . Hik, 456008
PE 7 B R 5y A = AN R, AR SOR A
EA DA e b SRR P AT BB 1

il
o ARG HHEE Sl
o QBT R Il 2 BT, AR
o B LB BB

, B
----- o 7= BRHTHHE 57 S
o 7= BABREE 57 R

© ST S BRATE A SRS (L B 2K LE)

THBE BT R

L i

R S
ke

L3l e B R

o [, MZINIYES 2R 5% 5 B ke
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%, KT RIHES I 2835 87 R a4 1)
—B B e, BTSRRI R, R
FEN G R 5| 0BT 22 5 %0 3 7= R gl
BRI T, B IREZA—BIFRE51E(Hinz et al.,
2014; Im et al., 2003; Im et al., 2007; Vandecasteele
& Geuens, 2010; Wang et al., 2008), K, KA
FUTF R — L R ER, DOREF A O gt
HEHTMRNZEIMER ., HIR, BEE 90 5.
00 J5 1B MRS R0 F %, HEREIEME B
FERY I AR, AT fik ) R RS B TE 22, X B
B LA PRI 32 FE TR, 32 A5 2 S B AT 1 B
FEERAE XS R R AR AR R IRk, fE
WA HEET, BT E 2 6 AH ™ W i &
A RUBS TEAIG, 32 75 2 42 151 T 2 5 % B8 i
ZREWE? BATAN, JEEEMFST n] LIS I e a] i,

B, QT AR I R SR AN
H— %, BB, N TR BENIRELE,
AR TR RS . ML L RN
ARG T AL . B REPLES AR T & M 45 55 R
S A N BT SO R SR ISE, Rk BTFSE
AT IR R N T4 BE B AR ol K BB T 9% 38 % T8 =
P ERAR T EL, BEE ML, ML R, L
KIEMIETH I, M M%TF5 L EEG T
Bl 22 DG o Aol A A D T 7 o B AR R 22 il 4
VL E B IR A Il 98 38 AT A AAVE B, EH AR
FPARAF T RCE IR IR, XREEG| R AT
S H SR A BB R RN T N R
P2 I 2 RGO R A E R A T
AT 7= G AR, IR HRE IR G R T IH O
B 1 Bl PR W S, R R T ) <A B DA AR
2 RG] LU X 3 5 MR Z A B E
S TE AT B LA SIH P BT o a0 L IR R &
7 i P S R R 2R A A B R AE IR A
Y PR

=, RT G e 2 B R G Y ik
—H % WE REIRRAC B, Ak
VA5 55 AN W 2 R, A A5 AR [ 1) e 3R R ik
AHERZM . A E AR, Al AT DLUE A AR
T U A A R A5 2 B0O1 =X 13 2% 4 TR s
fi o R IX SBT3 S RRAIR I 2 7 12 2T AR,
R RV, (R T 7= W oR a8, (B2, THVHE
AN [ 28 T80 (9 05 A1 4 o 7™ B, AT o8 38 7
M B REA 257 WA 2 RE T A S50 52 & i

BEHF B i RN 7 ARSI 120 1 28 1] 755
IR . TS, 7EiX 2675 1 BT A UA B
T AN R R AN U B 5, T ELE
AFEEWEBSEE S S5, ARSI R T
(31 P o) e R A e 25 5 0 RATHED, A
A T SO 2200 B 09 2 Sk AR T A iR 3 R
(RTH B o ARARMIETE AT LU I8 STAL N 2 3 5 Ik
PEZ R AR

BRI, AT B AR AN, if B
AVFZ AT HRRIZE RIAARAT L2 o A AL
F14 L 2 RE A8 DA R Sk BT 58 3 A B R A R X
ME%.
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The characteristics of consumers new product adoption

ZENG Fue, CHEN Wenbin, HE Qiong
(School of Economics and Management, Wuhan University, Wuhan 430072, China)

Abstract: Successful new product development is an important factor for enterprise to gain competitive
advantages, but the diffusion of most new products often ends in failure because the innovative products are
not always accepted by the market. Therefore, the industry and academia have conducted a lot of
explorations on the issue of new product adoption. New product adoption refers to the process of innovative
products from being designed and manufactured to being recognized and adopted by consumers or potential
consumers. A comprehensive literature review shows: using Roger’s innovation diffusion model as the
theoretical basis, new product adopters can be divided into early adopters and late adopters according to the
differences in adoption time and characteristics of adopters, and they are mainly distinguished from three
dimensions: innovativeness, product understanding, and susceptibility. Specifically, early adopters have
high innovativeness, high product understanding, and low susceptibility; while late adopters have low
innovativeness, low product understanding, and high susceptibility. We also further explore the specific
factors influencing consumers’ new products adoption in various dimensions. Future research can be
expanded from these three dimensions, combining the deficiencies of existing research, the current
environment, and consumption characteristics.

Key words: new product adoption, adopter, innovativeness, product understanding, susceptibility





